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TYPU3MAI AAMbITYAAFbl HEUPOMAPKETUHITIH, POAI

Kasipri TaHAQ HapblkTa TayapAap MeH KbI3MET TYPAEpPiHiH, KeMNTiriHe >»eHe CaHaAyaHAbIFbIHAQ
6aAaHbICTbl MAPKETUMHITIK KbI3METTIH XKaHa YpAicTepiH Taby, atan anTKaHAQ, TYTbIHYLIbIAAPMEH >KY-
MbIC >Kacay, TYTbIHYLLbIFA 8Cep eTy TUIMAIAITIH apTTbIpy >K8HE TYTbIHYLUbIAAPAbIH, aKnapaTt Kabbiasay
ABPEXKECIH aHbIKTay MBCEAECi eTe MaHbI3Abl GOAbIM TabblAaAbl. OcbiFaH GalMAaHbICTbI OYTiHI KYHI Ty-
ThIHYLLbIAQPAbBIH iC-BpeKeTiH 6akblAay YLUIH aAaM MUbIHbIH 3€pTTeyiH KOAAAHATbIH MApKETUHITIH eH
©3€eKTi >K8HEe MHHOBALMSABIK, 6afFbIThl — HEMPOMAPKETUHT BOAbIN TabblAaAbl. Erep KAaccuKaabIK, Mapke-
TUHI CyObeKTMBTIK AepekTepai bGararayra HerispeAreH 60AcCa, aA HEMPOMAPKETUHI ©3AiIriHEH >KoHe
KaAaFaAayCbl3 KOpiHETIH aAaMHbIH peakUMIAapbiH TaApalAbl. HelpomapkeTuHr KemerimMeH TyTbl-
HYLWbIHbI BEATiAl 6ip 6HIMAI HEMece KbIBMETTI CaTbil aAyFa biHTaAQHAbIPATbIH >KaFAaMAbl aHblKTayFa
60AaAbl. Typr3am caracbliHAQ AQ HEMPOMAPKETUHE 9AICTEPIH KOAAAHY MaHbI3Abl 6OAbIN TabblAaAbI.

Makara HeMpPOMapKEeTUHITIH TEOPUSIAbIK, HEri3AepiH KaMTMAbI, «HEMPOMapPKETUHI» TYCiHiri 60-
MblHWA pecerAik >KOHe LIeTeAAIK FAaAbIMAQPAbBIH TYPAI Ke3KapacTapbl YCbIHbIAFAH, Kasipri TaHAQ
KOAAQHBICTaFbl TEPMUHOAOTUSIFA TaAAQY >KacaAblHFaH. COHbIMEH KaTap, HeMPOMapKEeTUHT MeH TYpu3m
6aliA@HbICbI, «MAPKETUHI» >KOHE «HEMPOMAPKETUMHI» YFbIMAAPbIHbIH, apacbiHAAFbl alblPMALLbIAbIKTAp
aHbIKTAAAbl >KBHE XaAbIKAPAAbIK, HEMPOMApPKETUHI OOWbIHIIA 3epTTEYAEp MEH OHbIH HaTUXeAepi
TypaAbl MOAIMETTEp KeATipiAreH. TypMaMae HEMPOMAPKETUHITIK KypaAAapAbl KoasaHyFa SWOT-Tanaay
>KaCaAbIHAbI.

Ty¥iiH ce3aep: HEMPOMAPKETUHT, TYPU3MAETT HEMPOMAPKETUHT, TYPM3M, HEMPOMAPKETUHITIK 3epT-
Teyaep.
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The role of neuromarketing in the development of tourism

Currently, under the conditions of oversaturation of the market in goods and services, there is a
question about the search for new trends in marketing activities, in particular in the field of work with
consumers, improve the efficiency of the impact on the consumer and determine the degree of percep-
tion of the information. In this regard, the most relevant and innovative direction of marketing today is
neuromarketing, which uses human brain research to study the behavior of customers. If classical mar-
keting is built on the evaluation of subjective data, neuromarketing relies on an analysis of those human
reactions that manifest themselves spontaneously and uncontrollably. With the help of neuromarketing,
you can identify what stimulates the consumer to purchase a particular product or service. The use of
methods of neuromarketing in the field of tourism is also relevant.

The article examines the theoretical foundations of neuromarketing, presents various points of view
of Russian and foreign scientists on the concept of “neuromarketing”, analyzes the existing terminology.
At the same time, the neuromarketing and tourism nexus, the distinctions between the concepts of “mar-
keting” and “neuromarketing” are revealed, data on international neuromarketing research and its results
are given. SWOT analysis of the use of neuromarketing tools in tourism has been compiled.
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PoAb HelipomapkeTHHra B pasBMTUM Typu3ma

B HacTosiwee Bpems, B YCAOBUAX MNMepeHacbilleHna pbiHKa TOBapaMn U YCAyramMm, CTOMT BOIMPOC O
MoMCKax HOBbIX TEHAEHLUMN B MapKeTl/IHl'OBOI;I AEATEAbHOCTU, B YaCTHOCTU, B obAacTn pa6OTbl C NoT-
pe6VITe/\9|MVI, NnoBbILLIEHNA S(i)dDGKTMBHOCTVI BO3AENCTBMY Ha ﬂOTpe6l/lTe/\9l M BbIdBA€HNA CTerneHn BOCH-
pUaTUA M VIH(bOpMaLLl/IM. B cBg3M ¢ 3TUM Hamnboaee adKTYaAbHbIM 1 MHHOBAUMOHHbLIM HalpaBA€HMEM
MapKeTHHra Ha CEroAHAWHUIN A€Hb CYUTAETCY HeleOMapKeTMHI’, KOTOpbllZ MCIMOAb3YeT NCCAEAOBaHNA
MO3ra 4eAoBeKa AAS N3yyYeHUd noBeAeHnd n0|<yr|aTe/\el7|. Ecan xe kaaccmuecknin MapKeTUHI NocCT-
PO€H Ha OueHKe Cy6beKTMBHle AadHHbIX, TO HeVIpOMapKeTMHF onmpaeTcd Ha aHaAn3 Tex 4YeAoBeyecC-
KNX peaKLl,l/Il;I, KOTOPbIE NMPOABAAIOTCA CMNIOHTAHHO M HEKOHTPOAUPYEMO. C NMOMOLLbIO Hel;lpOMapKeTl/lHl'a
MO>XHO BbIBUTb, UTO CTUMYAUPYET FIOTpe6l/lTe/\9I Flpl/l06peCTl4 TOT UAU UHOM TOBap UAMN YCAYTY. Nc-
NMNOAb30BaHNE METOAOB HeVIpOMapKETMHI’a B cdaepe TYpur3Ma Tak>kKe akKTyaAbHO.

B cratbe pacCcMaTpmBaltoTCa TeopeThnyeCkmne OCHOBbDI HeﬂpomapKeTMHra, npeACTaBA€HbI pa3AnYHbIE
TOYKN 3peHnd pOCCVIVlCKVIX " 3apy6e>|<Hb|x Y4YE€HbIX O NMOHATUN <<Hel7|pOMapKeTl4Hl'», AQdeTCd aHaAn3 Cy-
LLI,eCTBy}OLLI,eVl Ha CEeroAHSLWHWMM AeHb TEPMMUHOAOINN. BmecTe ¢ Tem PaCKpbIBaeTC4ad B3aMMOCBA3b Hen-
POMapKeTUHra 1 Typn3dma, pasanimga Me KAy NOHATUAMN «MapPKEeTUHM» U «HeﬂpOMapKeTMHI’», NMPUBOASAT-
C4 AaHHble O MeXXAYHaPOAHbIX HeVIpOMapKeTMHFOBbIX MCCAEAOBaHNAX N O ero pe3yAbraTtax. CocTtaBAeH

SWOT-aHaAM3 MCNOAb30BaHMS HEMPOMAPKETUHIOBbIX MHCTPYMEHTOB B TypU3ME.
KAroueBble cAOBa: HEMPOMAPKETUHT, HEMPOMAPKETUHT B TYpU3Me, TYPU3M, HEMPOMApPKETUHIOBble

NCCAEAOBaHNA.

Kipicne

byrinri kyHze op6ip amam emip 6oiier 2 000 000
- HaH acTaM >KapHaMaHbI Kepeli, Oy alaMHbIH OMi-
PiHIH 6 JKBUIFa JXYBIK YaKbITBIH Kypaiabl. Typusm-
JIeTi MapKeTHHT Moceleci OYPBIHFBICHIHINA ©3eK-
Ti OOJIBIN TAOBUIA/BI, OUTKEHI 3aMaHayH KapHama
TYTBIHYIIBUIAP/BIH Ha3apblH TYPUCTIK ©HIM CaThII
ajyFra bIHTaMaHasIpMaiael. Ka3ipri Tagma skapHama
TYTHIHYIIBIHBI TAPTHAH/IBI, KEPICIHIIIE OHBI JKAJIBIK-
THIPHII Ki0epei. HelipomapKkeTHHT Ka3ipri 3aMaHFbI
QJIeM/Ie CANTBICTRIPMAITBI TYP/IE KaHa TYKBIphIMAaMa
0osbIT TAOBUIAABI, OJ HEHMPOIKOHOMHKA CHSIKTHI
JKaHa FRUIBIMU OarbITTaH OipTiHZIEN mMaiaa OOkl
(JIypus 2004).

HelipomapkeTUHI  KOHLIENLHUSICHI «buik
rurabaiTe» KiTaOBIHBIH aBTOpbl bepn Kosumin
aitypHma, 1990 sxputer [apBapn yHUBepcute-
tinge Kaneimractel (Butler 2008). byn omic He-
Ti3iH/JE TICHXOJOTTapIblH 3epTTeylepi KaTbIp,
OJlapIbIH 3epTTeyiHIe ajxaM ic-opekeTiHiH 95%-
bl OelicaHambIK JCHIEH e XKy3ere acaapl. Magram
Market Research 3epTrey opTanbIFbIHBIH JAepeKTe-
pi OoiibIHIIA, KaNbIIThl (MHHYThIHA 60 TakT) Me-
JousIap ajamaap sl UMITYJIBCTI CATBIN aiylap-
Fa WTepMeNehmi. «Amamaap MeJOaus JcepiHeH
kocmapiaranHaHn 35-40%-ra keOipek KapaxaT
KyMmcaiab», — geini Magram MR opranbiFbi-
HbIH PR-mpupexroper Biagumup CkpunHudeH-
k0. OCBIHBI JKy3ere achlpyfFa OarbITTalFaH TeX-
HOJIOTHSIIAD KUBIHTBIFBI — «HEUPOMAapKETHHTY
Jen aranaabl. HelpoMapkeTUHT KypambiHa BH-
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3yai/ibl MepYaH ali31HT, TBIOBICTHIK TU3aifH KoHE
apomamapkeTuHr kipeni (Kampakoglou 2012).

Typusm — Oyl KypAeni 9JeyMeTTIiK XKyiie, COH-
IBIKTaH HEHPOMApKETUHI CAJIaCBIHIAFBI 3epTTEyIep
TYPHCTIK YCBIHBICTBI OacKapy YIIiH MaijaaaHbIaibl.
HeiipomapkeTuHrTik aepekrep >kahaHIbIK Typu3M
HapBIFBIHIAFBl OOJNAIaK 3ePTTEyIIep MEH OpeHITep-
JH KauiblnracybiHa Heri3 6onazpl (Lindstrom 2008).
HeiipomapkeTuHrTiK 3eprreynep Oenriai Oip Mysb-
THUMEVSUTBIK  BIHTAIAHABIPYABl Kapay OapbIChIHIA
TYPUCTEpIiH caHa-ce3iMiH Tycinaipeni. Typuctik
KOMITAaHUSUIapAbIH OpeHIi MEH TaKTHUKAachl, OHBIH
HAeHTH(UKANAACHK MeH OeifHeci, ce3ci3, oJeyer-
Ti TypucTep/iH KaObuigaybiHa ocep ereai (Anholt
2010). HefipoMapKeTHHTTIK 3epTTeyaep TypUCTEPIIH
IIBIHAKBI ce3iMaepi MEH KaKETTUTIKTEpiH aHBIKTAI,
OHBI )Ky3ere achlpyra OarbiTTanaabl. COHIBIKTaH J1a
Ka3ipri 3aMaH TypH3M HHIYCTPHSCH CHIHIbI KaPKbIH-
JI6I TaMYTIIBI cajla HEeHPOMapKETHHTTIK iC-9peKeTTep-
1 Trimyti Koitana anajsl (Adolphs 2005).

Kosnanbliran 1epektep MeH 3epTTey daicTepi

HefipomapkeTar — OyJ1 MapKeTHHT, HEHpOTI-
CUXOJIOTHSI, TICHXO(MU3HOJIOTUSI CHIHABI FHUIBIMIAD
MEH MH 3epTTeyJepiH JKYpri3ydiH 3aMaHayd Me-
JULUHAIBIK ~ TEXHOJOTUSUIApbl  >KUBIHTBHIFBIHAH
KYpaJFaH IIOHAPAIBIK FBUIBIM. OJEMIIK JKOHO-
MUKa/IaFbl OYTiHT1 KYHAE OpBIH ajfaH jkahaHabIK
e3repicTep MHHOBALMSUIBIK CajlaJla HOHAPAJIbIK 3epT-
TEyJIepAIH MaHBI3IBUIBIFBIH apTThIpaJibl. MyHman
3eprTeyaep TaObICTBI TYPUCTIK  YCHIHBICTAp.b
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Typusmi 1aMbITyIaFsl HEHPOMApPKETHHITIH PO

KaJIBIITACTBIPYAa MaHbI3ABl (pakTOopra aldHamasl,
OUTKEHI op TYpPJi KY3BIPETTIKTEPIiH OONyBI KOP-
MOPATUBTIK JKOHE KajaapayiblK JICHIeHaeri bIH-
THIMAKTACTBHIKTBIH OCYiHE JKOHE KaHa O1TiM, JIaF bl
MEH TEeXHOJIOTHUsIapbl Oepy apHalapblH KEHEHTyre
piknai etesi (Cumaues 2014).

1990 - xpuiabH coHBIHAA mpodeccop xeppu
3anpT™MaH JKaJIbl HEHPOMapKETHHT 9JiCHAMACHIH
azipiieni xoHe ZMET TEXHOJIOTHSCHIH IaTEHT-
temi (Zaltman Metaphor Elicitation Method -
«3anpTMaHHBIH MeTadopamapblH HUTEpy OmiCi»)
(Morin 2011). Byn omicremene TYTBIHYIIbIFA OH
SMOLMOHANABI 9CEP €TETIH CypeTTep XHUBIHTBIFbI
KoJIaHbUIbl. OCBIHBIH HOTH)KECIHJIC AJIBIHFAH Jie-
PEKTep ITICUXOJIOITICH QHTIMeJiecy Ke3iHae Hemece
MUJBIH CypeTTepiH Tayijgay apKbUIBl TYCIHAIpii-
ni. Kaszipri taHma HeHpOMapKeTHHT TYpPaKThl Ty-
TBIHYLIBUTAPEI MEH eJieyii OIOIKETTI Tajam eTeTiH
TOJNBIKKAH/Bl MAapKeTUHITIK OarbITKa aifHasIbl.
ZMET MapKeTHHT TeXHOJOTHICHI ipi KOMIaHHIIAp
apachelHJia ©Te TaHbiMal, oHbIH imiHae Coca-Cola,
Procter & Gamble, General Motors, Eastman
Kodak, General Mills sxone Nestle CUAKTBI €Ki kKY3-
JeH actaMm (upmanap naiaanaHaTeiabl Oenrimi (B
(hoxyce Heitpomapkerunr 2010).

Ipi peceiinik «Anamacy 3eprepiik Tizoeri, «be-
JBI  BeTep» KOMIbIOTEpINiK aykeHi, «Econika»
xkoHe Carlo Pazolini asgk-kuiM mykeHIepi HeM-
POMapKETHHTITIK KYpallAap/ibl: CypeTTep MEH HicTep
apKbUIBl aJaMIapAbl CaThIll AlyFa BIHTAJIAHIBIPY
yiria Konmana 6acraner (Hetipomapketunr 2015).

HeiipomapkeTHHT — OyJ1 MApKETUHTTIK 3€pTTeY-
JIepAiH kaHa OaFbIThl, OHBIH 3€PTTEY MOH1 — aJJaMHBIH
OeiicaHanbIK Typae Oenrisi Oip TiTipKEHAIprimTepre
CEHCOMOTOPJIBIK, TAHBIMABIK OHE SMOIMOHAIIBIK
peakuusiapbld 3eprrey Oonbin Tadbutagsl (Ohme
2009). 3eprreymiinaepai agaMHBIH CaHAJIBI «CYy3TiIe-
piHEH» OTIEreH peaKkLUsUIapbl FaHa KbI3BIKTBIPA/IbI.
3eprrey OapbIchlHOA PECIOHACHTTEPAIH 9p TYypii
TITIpKeHIIprimTepre (CkapHaMma yIiTinepi, eHiM-
Jep, JOTOTHNTEP) (PU3MOJOTHUSIBIK PEeaKLUUsIIaphL:
MUIBIH TYpai OerikTepiHae OeNCeHAUTIKTIH o3re-
Pyl, )XYpPEK COFyBI JKOHE TBIHBIC ally JKHIJITi, Te-
Pl BUIFaNIBUIBIFBI, KO3 KapallbIFbIHBIH KO3FabIChI
xiTi Oakputanansl (Bermeintiger 2009). Typusm
caylachlHJa TYpHUCTEpre dpaylyaH TYPHCTIK OOBEK-
Tinep *aiiibl OeifHexa30anap KepceTiin, pecrioH-
JNEHTTEPIIH SMOIMIaphIHA 3epTTey JKYPri3iieni.
Byn HelipoMapKeTHHITIK 3epTTeyiep ol e CHpeK
Ke3Jlece/ll, OUTKEHI TEXHOJIOTUSIIBIK JKa0IbIKTap 6T¢E
keIMOaT (Javor 2013).

Typusmueri HeHpOMapKETHHITIH MaKcaTrbl —
apHaiibl MapKeTUHITIK BIHTaJNAHIBIPYJapFa, aramn
aliTKaH/ma, TYpOHIM MEH KbI3MET TYpJIEpiHE Ty-

pHUCTEp/iH IIbIHAWBI PEAKIMUSCHIH AaHBIKTAy KO-
HE aJblHFaH 3€pTTey MOJNIIMETTepi Heri3iHjae
MakcUMaiabl 3(PQEKTHBTI >KapHAMAIBIK KOMMY-
HUKaIMSTIapAbl JKy3ere achlpy, PeclOHJCHTTEP/iH
JKayanTapbIHBIH HEHPO(QHU3HOIOTHSIIBIK KOpiHicTe-
piH 00BekTHBTI Oaranmay Oosbn TabbuTanbl (Peelen
2009). byn kepiHicTep ©Te KYH/bl, OUTKCHI TYThI-
HYUIBIHBIH TICUXUKACBIHAAFbl KOTHUTUBTI (Haszap
aynapy, €CTe cakTay, TaHy) *OHE 3MOLHUSIBIK IPO-
necTepi miblHAWBL Typae kepceremi. Ochbuiaiiina
QIBIHFAaH aKnapaT TYTHIHYILIBUIAPABIH — IIELIiM
KaOBUTIaybIHA dCep STETIH (PaKTOPIapAbl AaHBIKTAyFa
kemektecesni (Haynes 2006).

KnaccukanblKk MapKeTUHITEH HEHpOMapKeTH-
HITIH HETi3Ti aWBIPMaIIbIIBIFBl — CATHIN ATYIIbI-
HBIH CyOBEKTHBTI Kajaylapbl Typaibl JIepeKTepii
JKUHAYAbl JKoHE Tajaayasl Tanan erneiai (Haymos
2008). MapKkeTHHTTIK SficTepre KaTaThlH (POKycC-
TOII, cayajHaMa CBhIHJbI 3epTTEYJIep HOTHXKECI ay-
pBIC aKmapaT OepMmeyi BIKTHMall, OWTKeHI ajgamaap
OPTYPIIi ONIEYMETTIK KBICHIM HOTHKECIHAC IITBIHANEI
oii-miKipiH OinnipMeiini. OWTKeHI peclOHICHTTEpre
KeJeciielt pakTopiap acep eTyi MyMKiH:

— PECTIOH/ICHTTIH CaHAJbI ©31H-031 OaKbLIAYbBL;

— OH oJieyMeTTiK Oarara ue Ooyia allaThIH Ka-
yanTapbel Oepy HHETi;

— TOIl HEMECE YKaFJak IbIH acepi;

— PECHOHACHTTIH JKalfaH aKnapar oepyi;

— PECIOHACHT ce3¢ aJIMaWTBIH OeicaHaIbIK
nporuectepAid 6oaysl (Madan 2010).

A HEHPOMapKEeTHUHITIK 3epTTeyiep TiKeJen
MH Ka0aThIH 3epPTTETEHIIKTEH IIbIHANBI JepeKTep
anbiHaabl. Cheetos Tamak ©HIMJIEPI KOMITAHHUSICHI
KbI3BIK ToXKipuOe >xyprizui. bip Tom Tanbic emec
otien amammap Oipinmii ke3exne Cheetos komria-
HUSCHIHBIH JKaHa jKapHaMacblH Tamamiajiajsl. Po-
JIMKTE SHell aaM KeK aly MaKCaTbIH/Ja alllbIK-Capbl
Cheetos eHiMAepiH aK KHIM CAJIGIHFAH Kip JKYFBIIIT
MalllMHaFa casiblii xKidepai. Dokyc-Torka xKyprisii-
reH cayaiHama OOHbIHINIA, OapibIK diien agamaap
Oy s)kapHaMara «JIepeki» JaereH 6ara oepi.

3epTTeyaiH eKiHII Ke3eHIHJE JoJI OChI JKap-
Hamara oWenaepAepldiH MHbBIHIAFbl PEaKIHsIChIH
OakpuTamel. AJaiiga, ONapAbIH IIBIHAWBI Cce3iMIe-
pi MeH oitmapel mMyizeMm Oackama exai. Kemmrimi-
ri OyJl ’kapHama CIOXETiH KBI3BIKTBI opi KOHLIII
Iemn TanThl. bipak, 6eTeH amaMaapIslH HETaTHUBTI
KaObUIJaybIHAH KOPKBII, 3epTTEYre KaThICYIIbLIap
KalFaH akmapar oepreni anpikransl (Miller 2008).

byrinie HelpOMapKeTHHT JKETKUTIKTI JIaMbIFaH
casia Oonbln TaObUIAABI, dneMe 95-Ke KybIK Heii-
POMapKeTHHITIK areHTTik »xymbic icteini (Mc-
MOJIb30BaHHE HEHPOMAapKeTHHTa JIJIsl YBEITHYCHUS
o0bema mponax 2015). HelipoMapKeTHHT FBIIBIMBI
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MU 3epTTeyjepiHe HETi3/eNreH >KOHE HEBPOJIOTHUS
JKOHE MapKeTHHT Typaibl OiTimMiH OipikTipei.
Typusmzeri HepoMapKeTHHT JeMaITy ITbUTap/IbIH
HIemiM KaObulaay MpoLeciHe KenTereH (axropiaap
ocep eTemi Jem caHaMIbl: TYC, CYpeT, HWicC, IBIOBIC,

1-kecte — «HelipoMapKeTHH» TYCIHITiHIH aHbIKTaMaapbl

opinTik KoMOUHaLusl - OyJ1 haKTopIap TYTHIHYILIBIHBI
Oenriyti Oip eHiMAl TaHmayFa OarerTTaiiael (Rustichini
2005). HefipoMapkeTHHT TEPMUHIHE KOIITETCH MISTEI
JKOHE PECEIIIK FajbIMIap aHbIKTama OepreH, OHBI
TOMEH/IET1 KecTeneH kope amamser3 (Kecre 1).

INe ABTopnap

AHBIKTaManap

D CMuare

HeiipomapkeTHHT — MUIAFBI IPOLIECTEPI TIKETICH OJIIey apKBUIBI MAPKETHHITIK iC-9pEeKeTTEep-
'€ TYTBIHYIIBIHBIH PCAKIUACHIH aHBIKTAY JKOHE MUJIBIH PCAKIIUACHIH 3€PACIICY apKbLIbl MapKe-
THHTTIK 9JICTeP/IIH THIMIUIITIH apTTEIpyFa MYMKIH/IK O€pEeTiH FBUIBIM.

Mapxkrpad,
eddep, [Tymkenar

HeiipomapkeTuHr — OYJT1 TypU3M HapBIFBIH 3ePTTEY/IH HHHOBAIUSIIBIK aiiMarbl.

Kappemanc,
Crpobe, Knayc

Byt FBUTBIM HeTi3iHe HEWPOMAapKETHHITIK 3epTTEYIIep sKaTaapl. HelipoMapKeTHHITIK 3epTTey-
JIEpAiH KOMETIMEH ajIbIHFaH JEPEKTep CEHIMI jkoHe OOBEKTHBTI OOIBIN TaObUIAAbI, OUTKEHI
onap cyObeKTiepaiH aybi3lla capanTamMachl apKbUIbl eMec, TITIpKEeHIIprilTepre HEBPOJIO-
THSUTBIK Kepi 9cep HOTHIKECIH/IC aHBIKTANIA/IbI.

Kyk, YoppeH,
[Tatiot, Uletiep, JleiixTep

HeiipomMapkeTHHT — CTUMYIISITOpJIapFa MUJIBIH PEaKIHsIIapbIH OSHHETSHTIH TOHAPAIIBIK FHUTBIM.
HeiipoBusyann3anusiiay o/1ici 3epTTeyIIire HeBpOJIOTHSUIBIK KYPBUTBIMAAPFA 3Cep €TeTiH TiTip-
KEHIPTiTepAi CypeT TypiHae Kopyre MyMKiHIIK Oepeni. JlereaMeH, HelipoBU3yann3anusiay
OIICIH KONAaHy YIIH 3epTTEeyI MHU/IbIH YIIOJIIEM Il TEOPHSCHIH 1a OiTyi Kepek.

baytun B.M., Mbruka
C.10.

AIaMHBIH ~ BIHTATAHABIPYJIApFa CEHCOMOTOPIBIK, KOTHUTHBTIK JKOHE OMOIIMOHAAIIBIK
peaKIUsIIAPbIH 3ePTTEHTIH MAPKETUHTTIK 3€PTTEYIEP/IiH HHHOBAIMSIIBIK OaFbIThl HEHpoOMapKe-
THHT JI€TI aTajajbl.

Knenukosa O.E.,
Yepuosa M.A.

HeiipoMapkeTHHT — TYTBIHYIIBI MiHE3-KYJIKBIH aHBIKTay[a MepcoHAIbI-IuddepeHINaIbBIK
MapKETHHITIK OarbIT, HEBPOJIOTHSUIBIK KETICTIKTEPAl KOJNIaHATHIH TOHKIPHOCHIH jkaHa OOJbI-
cbl. HeifpomapkeTnHr — FanaMablK MiHASTTEP/Ii OpbIH/ay/la FaHa eMeC, CHHEPIeTHKAIIBbIK e3apa
IC-KMMBLI asICBIH/IA THICTI MOHEP/iH KYpaliIapbiH OalibITyFa MYMKIH/IIK OCPETiH FhIIBIMHU TTOH.

Kectene kepcerinren wmamimerTepre Tajnay
Kacail keme, Kelecimel TYKbIpBIMIApabl KacayFra
Oonazpl: HEHPOMapPKETHHT — HEUPOFBUIBIM Calachl-
HBIH KYpaJIapblH KOJAAaHA OTBIPBIN, TYTHIHYILBI-
HBIH TIBIHAWBI KAXKCTTUTIKTEPIH aHBIKTayFa KO-
HE 3epTTeyre MYyMKIiHIIK OepeTiH MapKEeTUHITIH
KOCAJIKbI CaJIachl.

Typr3smaeri HeHpOMapKEeTHHT JIereHIMi3 — Ty-
pHUCTEpAiH TYPOHIM MEH KbI3MET TYpJIepiHe HIbIHANWBI
peaKkuusIapblH aHbIKTAY, OJNapIblH KaXeTTUIiKTe-
piH TONBIK KaHaraTTaHIABIpyFa OarbITTalFaH HEH-
POMAapKETHHITIK 3epTTeyiep Kyprisy, MHHOBaIHsI-
JIBIK, TYPIIap bl YHBIMIACTHIPYFa MYMKIH/TIK OepeTiH
3epTTEyIep KYprisy.

2007 >KbUTbI HEWPOMAPKETUHITIK 3EpPTTEYJIep-
re Coca-Cola, Procter-Gamble, General Motors,
Eastman Kodak, Bank of America, Nestle xone T.0.
OipHeme ipi koMmanusuiap 1,5 MuHMapxn Jonap
oenmmi (Ome 2008). Kaszipri Tamma Helpomapke-
TUHITIK 3epTTeyliepre OOIHEeTiH KapKbUIbIK WH-
BecTHLUsIap OipHeme ece ecTi. HelipomapkeTunr
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canaceiigarsl 3eprreyiaep AKII nen Eypomana
KYpbUIFaH 15-TeH actaM OpTalbIKIEeH JKy3ere
aceiputanel  (Braeutigam 2005). Pecefine Heit-
POMapKeTHHT cajachIHOarel 3eprreynepai M.B.
JlomonocoB ateiHAarel MI'Y FameiMmapel TaObIC-
TBI Typze Xypri3yne. Kenreren ipi xommanusiap
HEHPOMApKETHUHTTIK  3epTXaHAJAPIbIH  KbI3METi-
HE XKYTiHei, eH TaHbiMai - Nielsen KOMIIaHUSCKI-
HelH Consumer neuroscience HEHPOMapKETHHITIK
3epTXaHacklH aram aiityra 6omamel. Anm Coca-Cola
CBIH/IBI 1pi KOMIIAHUSIIAP/IA )KEKe HEHPOMapKETHHT -
TiK 3epTXaHanapsl Kbi3met ereai (Sanfey 2006).

Typusmae HeHpOMapKeTHHTTIH KONTEeTeH oic-
Tepi MOTEHIMAJIbI TYPUCTEP/IH OHIMIe, TU3aiHFa,
JKapHaMara KoHE OJIap/bIH KypaMaac 3JIeMEHTTepi-
HE JIETeH KO3KapachlH aHBIKTAY YIIIiH KOJIaHbLIA b
HefipoMapkeTHHITIH TaHbIMal 9IicTepi (TYTHIHY-
HIBUTBIK MiHE3-KYJIBIKTHI 3€PTTEY):

OMPE — Oy (QyHKIHOHANABI MarHHTTi-pe-
30HAHCTHI OeliHeNey, OHbIH KOMETIMEeH bIHTaJIaH/IbI-
Py Ke3iHJe MM KBI3METIHIH CypeTiH aimyFra Ooyaibl.
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Ocbl  JiepeKTepAiH KOMETiMEH MapKeToIorTap
OHTAMIIBI ce3IMAepre )KYTIHII, TYPHIC IMOIHSIIAPIBI
TYIBIPaThIH €H THIMJI JKapHaMa CIOKETiH >kacau
anasel (Logothetis 2008).

O0I" — anekrpornnedanorpadus (MAIBIH HEH-
POHJIBIK KBI3METIHIH, KOHIJ BIPFAaFbIHBIH, SMOILIHU-
OHANJBIK KYHiHIH oCepiHeH PEHTMOTpaMMalapIblH
emmeyiepi) (Reid 2006).

AJTaMHBIH KYPEK-KaHTaMbIp KYHECIHIH MOHU-
TOPHUHT1 ()KYPEK COFY >KbUIIAMJBIFBIH OJIIIeY, Kbl-
CBIM JKOHE TaMbIP COFYbIH OJIIIEY);

TepiHiH dJeKTp Kelepricin ediey (aJaMHBIH
TepJey JeHreliH aHbIKTay YIIIiH);

Ber OymsIk eTTepiHiH TapbUTyBIH TipKey; (3MO-
LUsIap/Ibl Tajl/IayFa KOMEKTeCe i: TaHIaHbIC, TIiTip-
KEHY, KyaHbIII, KOPKBIHBILI %9HE T.0.).

YiifapeUIFaH MOTCHIHATIAPILIH Taaaaybsl (9p-
TYpJi BIHTANAHABIPYJIApFa MUJIBIH PEaKIHUICHIH

KaJlarasnay, Ke3 KapallbIFbIHBIH OJIIeMi )KOHE KO3-
niH Oip OarbITKa Kapay y3akTeiFbl). Eye-trakcing
TypHucTepAiH Oip 0ObeKTire Ha3apblH ayaapy Ko-
HE OHBIH SMOIMOHANIBIK KYWiHIH ©3repy IeHre-
HiH aHbIKTayFa MYMKiHIIK Oepeni (Uro takoe Eye
Tracking 2017). Typusmzaeri HeHpoMapKETHHT
aJlaMHBIH TYTBIHY iC-OpeKeTiHe acep €TeTiH 5 Heri3-
Tl apHaHbI TaliIaanajbpl: Kepy - BU3yalJIbl acepliep,
uic, ecty, 1om, amorusuiap (Lieberman 2007).
Kasipri Tanma eq TriM/Ii apHa — TypUCTEPTe SMO-
UOHAIIBIK TYPFBIIAH 9Cep €Ty OOJBIN TaOblIa bl
OkDork 1 Buzzsumo KoMIaHMACH! TYTHIHYIIBLIAp
apachIHIAFBI €H JKU1 Ke37IECETIH SMOIUSITAPIBI 3EPT-
TereH 0osaThiH. 3epTTey OaphIChIHIA €H TaHbIMAI 4
SMOLMSHBI aHBIKTAAbI: KOPKBIHBILI, KYJIKi, KOTE€PiH-
Ki KOHUI-KYH, KyaHbIm (6 MpHEMOB HeWpoMapke-
Tuara B yeMm xe cekper? 2017) ConsiMeH KaTap,
3epTTey HOTHXKECIHJE TYpPUCTEp apachlHIAFbl €H

Tanuay); TaHBIMaJI AMOLMSIIAPIBIH YJIeci TOMEHIEeTiaer 60I1-
Eye-tracking - kesmin ko3fambickiH Tannmay  Abl (Cyper — Ex Tanbivan smonusutap (OkDork u
(amam  Ke3KapacblHBIH  HErisri  OarbITTapblH  Buzzsumo 3eptreynepi OoiibHIIA).
Backamaphl | 15%
Kattreipy 1%
TaH Kamy 2%
Meftip iMTITIK 6%
Kyampim [ d 14%

I
KeTepiHKI KeHUT-KYIT — 15%

Kynki 17%
Ay maHy 6%

T TH LT ———————————— 25 %,

0% 5% 10%

H EH TaHBIMAT SMOLHATAD

15% 20% 25% 30%

Cypert — En tansiman smonusuiap (OkDork i Buzzsumo 3eprreynepi Goiibixiia)

3eprTey Oapbichl. Typusmzeri Heipomapke-
TUHITIH POJIIH aHBIKTAy MaKCaThIHAA KYPri3UIreH
3eprreyaep. JplOK YHUBEPCHTETIHIH MapKETHHT
nokropel Jxon ['ybep Toxipube »xyprisreH. Omn
peKpeaHTTapra TaHJay >Kacayldbl YVCBIHIBL: YH-
JeH 25 KM KalUbIKTHIKTa OpHAJACKaH S5 >KYJIIbI3-
JIbl MelipaMxaHa/la TaMmMaKTaHy HeMece YHaeH 5
MUH apakKallbIKTBIKTA OpHAJACKaH 3 KYJIIBI3/IbI
MelpaMxaHaJla TAMaKTaHYy.

JeManymisiiapra VITHIN HYCKa peTiHme V-
JeH 16 MUH KaIlIBIKTBIKTA OPHAJNACKAH 2 JKYJIIBI3-
Il MepaMXaHaHbl YChIHFAHJIA, 3ePTTEYTe KAThICY-
ITBUTAPIBIH KOTI 06JIiT1 3 KYJIIBI3 AR MeHpaMXaHaHbBI
CeHIMI Typae TaHmaibl. AJl, 2 KYJIIbI3IbI MEH-
paMxaHaHbl 35 MHH KalIbIKTBIKTa OpHamackaH 4
KYJIBI3BI MEHpaMXxaHara aybICThIPFaH1a, PECIIOH-

MEHTTEPIIH KOTIIIUTIITI 5 )KYJIIBI3 A MeHpaMXxaHaHBI
TaHJaraH OojarbiH. byn Toxipubene 3-mii Hycka
anjgay peTiHle FaHa YCBIHBULIBI, COHBIH HOTH-
KECIHJIe TYpUCTEP aJIABIHFBI YCHIHBIIFAH 2 Mepam-
XaHaHbIH OipeyiHe TaHzay skacaitnbl. Heifipomapke-
THHTTIK ca0aK: ©HIM HeMece KbI3METTi TOTSHITHAIIbI
TypuUCTepre YChIHY aiJplHAa O0acka a KOCBIMIIA
YCBIHBICTAP TYTHIHYIIIBI TAHJIAYbIH ©3TePTYl MYMKIH
EKeHIH ecKkepy KaxxeT. KOpBITBIHABL: erep TypucTep-
Jie YIIiHII TapTRIMIBLUIBIFEI a3 YCBIHBIC Ooca, eKi
BIKTHUMaJl HYCKara JiereH ke3kapachl esrepei (Heii-
POMapKEeTHHT: 7 TICUXOJIOTHYECKUX HCCIEIOBaHUH,
BXKHBIX IS Mapketosiora 2015).

Tarsl na HEHPOMApPKETUHI CaJlachblHAA 3€pT-
TEy KYpTi3iireH. 3epTTeyaiH MakcaTbl — TYPHCTIK
OpeHa KaJbITacThIpyla HEWPOMApKETHHT oJic-
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TEpiH KOJJAaHy THIMJUIITT >Kaliabpl MaMaHIap/IbIH
Ke3KapachlH Oimy. JKyprizijareH sSMIUpUKaIIbIK 3epT-
Teylep exi OOMKTEH TYp/bl: TYPUCTIK AerapTaMeHT-
TiH 5 eKingepiMeH KoHE TYPareHTTIK KbI3METKep-
nepMeH (5 TaOBICTBI TYPHUCTIK OaFbIT OOWBIHIIIA)
TEPEH/ICTUITeH CyX0ar.

Bipinmii OesiM - TepeHaeTinren cyxoat. 5 Ty-
PHUCTIK MEMapTaMEHTTIH OKUIIepi Typu3M HHIY-
CTPUSICBIHJIA TXKipuOeni amampaap Oousijael. 2014
JKBIJIFBI MayChIM MCEH Ka3aH apalblFblHIa KeHCe-
e cyxOaT Kypri3uimi. Opbip cyxOaT TypusMie-
ri HeHpOMapKeTHHITI OaranayFra KaThICTBI YKaJIlbl
cypakrapMeH OacTanabl xkoHe 30 MUHYTKa CO3bUI-
nbl. IIIyHKBIp TEeXHMKAChl MHalallaHbLUIJIbl, COH-
JIBIKTAaH Ccyx0aT KapanaiibiM cypakTapjaH Oipre-
OipTe Kypaemi MocenemiK cypakTapFa aifHabl.
CyObekTTepre  HEHPOMApKETHUHT  OICTEPiHIH
KOJIJaHBUTYBI Typajbl 03 MiKipIepiH KoHe OMIapbiH
epKiH OLITipy YCHIHBUIIBI.

Exinmi Oemim — cayanmrama. CayarHama ToxXi-
pubeni TypareHTTIK KbI3METKEpJIepiHe MaKCaTThl
Typae 2014 XpUIAbIH TaMbl3 KOHE KbIPKYHeEK
afmapeinaa  eTkizingi. emec CoHBIMEH KaTtap,
aJJIbIH-aJa ChIHAK TecTi nainananpuiasl. CoHmaii-
aK cayallHaMaMeH Oipre, ©Te KbICKa, aKMapaTThIK
OeitHexka30a kepcetinai. CayaniHaMma exi 06JiKTeH
Typabl: OipiHm 0exiM - neMorpadusuibIK JepeK-
TepAal amy, an eKiHmn OeriMiHIE TypHu3Mje HeE-
POMApKETUHT KypajJapblH KOJJIAHY CYpaKTapbl
KaMTblIAbl. COHBIMEH KaTap, COHFBI Oemimie
TYpareHTTiK KeI3MeTKepiepine JImkepT mkamacsiH
KOJIJAH/bI, SIFHU TYpJi aspexexaeri (1-5) kemicy
HeMece KeJiCHeyIiTikTep Typajbl Xabapiiassbl.
3epTTey AIEKTPOHABIK IOIITAMEH TapaThlIFaH
cayaJlHaMajapAbl JKacay »SKOHE Tanjay YIIiH
Google Jlucki apkpuibl FajmamMTOpha XYpPri3iimi.
Cayamnamara 56 agaM KaTbICKaH, OHBIH IITIHAE ep-
nepiH yieci — 48%, oliennep colikecinie — 52%.
Kermreren cyOnexTinep 18-25 xac apanbIFbIHIaFbI
— 54%, 26 xacrtan 35 »xacka geuin — 39% xoHe
36-50 xac apanbirbiaa — 7% Oonabl. 3epTTeyre
KaTbICKaH TYpPU3M CaJaCbhIHAAFbl KbI3METKEPIJIEPIiH
6aceiM Kemmrimiri — 59% sxorapsl Oimimi Oap, an
41% opta 6imimai (Neuromarketing potential for
tourist destination brand positioning 2015a).

Hortuikesepi MeHn Tangay

Tepenaerinren cyxOaTThIH HOTHXKENepi Ty-
pUCTiK OpeHATI KaJbIITaCThIpyJa HelpoMmapke-
THHT OJICTepiHIH KOJIAaHBUIYBIH pacTailjbl.
Typuzm caJachIHIaFbl KbI3METKEpIIEePIiH
Ko3Kapachl OOWBIHIIA, TYPUCTIK YWbIM audde-
peHIMaNJaHFaH Xepae opHalacybsl kepek. Heii-
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POMAapKETUHTTIH 3epTTEy HOTHXKEIepl MaKCaTTHI
CEerMEHTTIH TaraiiplHIanraH OpeHAiHe op Typdi
BIKTUMaJl peakUMsIapblH aHBIKTAWbl. Toxipu-
Oeni TypHCTIK MaMmaHjaapjapra 3eprTey Xyp-
ri3y Ke3JIeHCOK IIelliM eMeC, OUTKEHI 3epTTey
KapamaifiblM TYpPUCTEpJiH HEHpPOMapKEeTHHITIH
3eprTeyliepre KaThiCy JalbIHABIFBIH aHBIKTAY
YIUIiH KYpri3ingi. 3epTTeynepliH HOTHXKECiHIe
TYPH3M KbI3METKEpJIepi HEHPOMAaPKETHHT TypaJibl
KETKUTIKTI TYpAe aKkmapaTTaHablpbllIMaraH, COH-
IBIKTAH TYpUCTEPMEH cyxOaT Kyprizy Kesinue
e OCBIHIAW HOTHIKEIEp KyTijemi. 3epTTeymiH
OWI TypiHE KaThICThl OIJIIMHIH KETiCIEyIIiIiri-
HEH TYypHUCTEp OCBIHIAH 3epTTey opeKeTTepiHe
KaTbICYIlbl KaJlaMaiabl.

«HellpomMapKeTHHI  KypajJapblH  TypU3MJE
KOJIIaHY» TaKbIpbIObIHA OAlJIaHBICTBI 3€pPTTEY HO-
TIDKECIH/IE aBIHFAH PECIIOHACHTTEePAIH MKipIepi:

— HEHpOMapKEeTHHT cajachlHIAFbl 3epTTey-
JIep — TYpHUCTIK OpEHITIH MapKeTHHITIK KOM-
MyHHUKaLUsJIapbl MEH >KapHaMajblK 1C-OpEKeT-
TiH THIMIIJITIH TYCiHyre MYMKiHIIK OepeTiHiHe
CeHenl.

— 3epTTey MakcaThlHa Oaca Hazap aynapy eTe
MaHBI3JIbl JICTl CaHAMJIbl, OUTKCHI HEUPOMAPKETUHT
caJlaCbIHJIaFbl 3€PTTEYJIep OTE KbIMOAT KOHE YaKbIT-
TBI TaJall eTel;

— 3epTTeyiep peKpeaHTTapAblH TYPUCTIK aii-
MakKa KaHaraTTaHy JCHIeHiH aHBIKTAy VIIiH
naiaamaHbUTy bl THIC;

— HEWPOMAapKETHUHI O/iCTepiH TYpHUCTIK OpeHn
KaJIBIITACTBIPYAa KOJNJaHy MHHOBALMSIIBIK, KYH/IbI
JKOHE TMaiaanbl OimiM 6epyi MyMKiH;

— TypHCTEp HEHPOMAapKETHUHITIK 3epTTeyiepai
KYPTi3ylie nopirepiaepMeH eMec, MapKeTOIOT TapMEH
YKYMBIC 1CTEY/II Kaau/Ibl;

— Oenrini Oip ayanoBH3yanabl aknapaTTapra Ty-
PHUCTEpAiH aFbIMIAFhl XKOHE BIKTUMAJ peaKLMsIapbl
TypaJibl JEpEeKTep ajly YIIiH HeHPOMapKEeTUHT dIiC-
TEpiH KOJIaHyFa KeJlicei;

— TypoTiepaTopiapra xaHa On3Hec-TIeniMaep i
KaObLIIayFa KOMEKTECEI];

— TYTBHIHYIIBUIAPABIH JKEKe ©MipiHe KaTbICTHI
aKnapaTThl XKapHsuIaManbl;

— 29% — TYTHIHyIIbUIAp HEHPOMAPKETUHT KY-
panaapbiH JeMalylbuiap KKETTTUTIKTEPIH AyphIc
Tangayra eMec, TaOBICTHI YIFAWTy YIIIH KOJIaHY
kepek neiai (Neuromarketing potential for tourist
destination brand positioning 20156).

3eprTeynep HOTHKECIH capanTaid Kene, HEH-
POMapKeTHHT KypaiaapbiHa TeMenzeriaeit SWOT —
Tannay xacayra 6omnansl (Kecre 2 — Typusmae Heil-
POMapKeTHHITIK Kypanaapael Konmanyra SWOT
— Tangay (aBTOpMEH KYpacTBIPBUIFaH)).
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3eprreynep TYpPHCTIK OpeHIATI KalbIITacThIPY
Ke3iHJe HEHPOMApKETHHITIH Al abUTBIFEIH KOp-
cereni. COHbIMEH KaTap, HEeHpOMapKETHHT 9JIicTepi
Typajibl TYPUCTEPIiH JKETKUIIKCI3 Xabapaap Oomysl

3epTTey HOTH)KECIHE Kepi oCepiH THTi3yi MyM-
KiH. HelipomapkeTWHT cajmachlHAarbl MHTETPAIHs-
JBIK 3epTTeyiep TYypu3M YIIiH Haiganbl OOJBII
TaOBLUIAIBL.

2-kecte — Typu3mMze HelipoMapKkeTHHITIK Kypanaapas! konpanyra SWOT — Tangay (aBTopMeH KypacThIPBUIFaH)

APTBIKIIBUTBIKTaPBI

Kemmmrimikrepi

- TypucrepaiH «IIbIHAKBD KaXKETTUTIKTEPiH aHBIKTAMIbI;

- ®MPB, D3I, Eye-tracking cblHIBI JkKaHa daicTepai
KOJIJIaHAIBI;

- Typomeparopaap MeH TypareHTTIKTEpIiH TaObICEIH apT-
TBIPAIbI;

- HoBaropibIK nzesiapra bIHTaJIaH/IbIPAIbI;

- HeiipomapkeTHHITIK 3epTTeyIep KOMaKThl KAPaKaTThl Tajall
eTeTIHAIKTeH, TYPareHTTIKTep MEH TypolepaTopiap YIIiH KO-
JKETIMCI3 OOJIBITT TaOBLIA b,

- Kypanaap TaniibsuibFsl;

- 3eprTey Y3aKTbIFbL;

- Typucrep/iH HeHPOMaPKETHHT TypaJibl aKIapaTChI3AbIFbI;

Kayin-katepnep

MyMKiHAIKTEpi

- TinTi eq KpIMOAT 3epTTEyep HOTIKECIH/IE JKacaFaH TY)KbI-
pBIMIAp TOJNBIFBIMEH KaparaibiM 00Tybl MYMKIH;

- JKymcanran KapaxaT ©3iH-031 akTaMaybl MYMKIiH;

- Typucrep[iH KbI3bIFYIIBUIBIKTAPBIHBIH — TYPAKCHI3IABIFbIHA
OalJIaHBICTEI 3ePTTEY HOTIKEC] ©3repMelti O0ITybl BIKTHMA,

- TypucTepaiH HNCHXHMKAJIBIK MOJCIIH IMaiijajaHa OTBIPBII,
HEHPOMapKETHHITIK CTPATETUSHBI 33ipIiey;

- Heiiponcuxonorusi canacelHia KOJJAHBICTAFbI OLTIM Heri-
31HJE TYPHUCTEPIiH MiHE3-KYJIBIK MOJIEIH KYPY;

- ApHailbl MapKeTHHITIK Kypalgapisl a3ipiey (9KCKIIO3MBTI
Typiap, ipi ’00aJIbIK MeniMaep, )KapHaMabIK JKOCIapiap K-
He 1.0.).

KopbIThIHABI

Kyprizuiren  3eprreynepnid — Heri3iHae — Ty-
pUCTIK OpeHATI KaJbINTacThIpyAa Maiijanbl jie-
pekTep ajxy YIIH HEHPOMapKeTHUHT KypasiapbiH
naiiganany 3()(GEeKTUBTI JIen KOPBITBIHABI Kacayra
Oomaznpl. Typusmze CTaHIAPTTHI KOHE HelpoMapke-
THHITIK 3€pTTeY 9JiCTepiH KAMTUTHIH KEIICH I d1iC
KOJIaHbUIabl. Op agaMHBIH MUBI OipIiama epek-
IIeJICHCE JIe, BIHTAJAHABIPYFa pEakmus eTe yKcac,
COHJIBIKTaH HEMPOMApPKETUHITIH HOTIKEIEpl Oenrii
Oip bIHTaNAHIBIPYFa KATBICTBl TYPUCTEPAIH SpTYpPIi
peaKIUsIapeIH OOIDKal amamel. AJBIHFAH akKmmapar
TYypH3MJII JAMBITYJBl Oackapyra OaiilaHBICTBI TYp-
Ji CTpaTerusuiblK IIeIimMaepre KoJl JKeTKi3y YLIiH
Mali1aIaHBLTY bl MYMKIH, COHABIKTaH OJap ayKbIM/IbI
Macenenepi 3eprreyi Kaxer. TyliHaed kene, HEl-

POMAapKETHHITIK 3epTTey 9JIicTepi TYPHUCTIK 3epTTey-
JIEpIiH CTaHAAPTTHI SAICTEPIH TOJBIKTHIPYBI KEpeK,
ce6e0i sxkahaHIBIK TYpW3M HAPBIFBIH PETTEHTIH ce-
OenTep MeH TEHICHIMSIAP YHEMI ©3repill OThIpabl.
Oran Koca, HeMPOMapKETHHITIK 3epTTeyIepIaiH Kyp-
TEITiTirine OalIaHBICTBl AOPITEpIIEpIiH MIe aTcallbl-
cybl KaxeT. bipak 3eprTey HoTHKenepi KOPCETKEH-
Jeil, CyOBEeKTUIepMEH OaifJlaHbIC MapKeTOJOrTap
TapamnblHAH KYPri3inyl Kepek, MEeIWIMHA KbhI3MET-
KepJiepi Kypan-KaOAbIKTap MEH CypeTTepll Tajaay
YILiH >kayanTsl 00iybl KaxxeT. COHbIMEH KaTtap, HEB-
POJIOTHSIIBIK 3epTTeyIep KOMaKThl KapaKaTThl TaJlar
STETIH/IIKTeH, TYPUCTIK YUABIMIAp OYJI 3epTTeyiepi
KEKe e3J1epl KapKbulaHblpa anMaiiiel. COHIBIKTaH
oJlap YJITTBIK JEHIeiie YUBIMAACTBIPBUIYBI KEpeK,
OUTKEH1 aJIbIHFaH MOJIMETTEp LIBIHBIMEH e OapIbIK
canayapra cai Kerei.
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